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ceived in other persons, especially in persons that possess
for the child a degree of prestige. The imitating child,
or youth or adult, is not a purely passive mechanism,
but contains a drive towards imitation that can readily
be aroused to activity. The child likes to imitate, this
liking being part of his general social orientation. The
objection to the imitation psychology, as usually taught,
is that it makes of imitation a ready-made reflex mech-
anism, while it falls to recognize the drive towards
imitation, or the drive towards social perception and
behavior generally.

Besides imitation of movements, the imitation psy-
chology recognized also an imitation of beliefs, feelings,
and purposes.

The imitation of beliefs went by the name of sugges-
tion, and the main element in the conception of sugges-
tion was the passivity of the recipient. He was sup-
posed, in adopting the beliefs of the social medium, to
be very much in the condition of the hypnotized sub-
ject, who accepts what is told him without the normal
degree of resistance or criticism, and is thus liable to
induced hallucinations and similar absurdities. The
absence of normal resistance is, I think, the distinguish-
ing mark of suggestion in strongly marked instances
such as those occurring in hypnosis. Now it is true
that beliefs are frequently adopted from other persons
without much resistance or examination; but it is not
true that the recipient Is purely passive, for here again,
I believe, we can detect the presence of a social motive.
We like to agree with the views expressed by another
person, and especially by a group of persons. There is
a sense of comfort and satisfaction in thus agreeing,